


My law studies nearly came to a stop because 
1 couldn’t afford to pay for them. 

Mr. Feinstein at Bank Leumi trusted me 
and today I own a successful solicitors’ office, 


Client's testimonial 


Zvi Feinstein, manager of loans department 
Rfehon LeZiori branch. 


# Name of client witheld for confidential reasons. 


Bank Leumi the bank for me 
















IT EXPLORES YOUR LIVER, 
AND YOUR HEART 
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At Elscint we are able to photograph ^ 
the body’s Internal organs (or medical 
examination, in colour and In three 
dimensions. 

Today It Is quite possible to peer deep 
Into a person's Insides and to project . 
the picture onto a closed circuit TV 
screen. This is accomplished with the 
aid ol a computerised scanner (the 
Tomograph) which was developed 
entirely in Israel by a team of Elscint 
scientists. The 1979 Nobel prize (or 
medicine was awarded to the first two 
pioneers in this field. The scanner 
system represents electronic 
technology of the highest degree of 
sophistication, Elscint being one of only 
six companies worldwide that dared to 
grapple with the challenge of Its 
development and production. 

On no fewer than three occasions since 
the end of the shctles Elscint scientists 
have earned international recognition 
for tltelr work iii the area of nuclear 
medicine, their products being ranked ' 
among the world’s 100 most advanced 
Industrial innovations of the year. 


fei 



Elscint’s staff numbers over 1100 In 
Israel, and at eight facilities abroad. Its 
stock is traded over-the-counter on the 
stock exchange in the U.S. 



Elscint also manufactures nuclear 
cameras, computer systems for the 
processing of medical data, and other 
advanced scientific Instruments. Wholly 
novel electronic public telephone 
apparatus will shortly be In evidence in 
Israel -- thls r too,ls a product of 
Eiaclnt’s design and execution. 

Little wonder that President Sadat's 
schedule, when he visited Israel, 
included a visit to Elsclnt’s modern 
technological center in Haifa. 

All of Elscint's profits to date have been 
ploughed back Into R. & D., with 
roughly 250 of its staff engaged In the 
planning and development of future 
advanced and highly sophisticated 
products; Elscint’s sales for the fiscal 
year 1978/9 amounted to 22 million 
dollars. In the 10 years <of its existence 
its average compounded yearly growth 
rate, in dollar terms, has been 30% — fl 
figure that Elscint's management 
expects to see grow to 50% annually 
during the years of the eighties ahead. 


President and Mrs. Sada| on their visit to Elscint 


seems to work well 



is bound to have a bank 
that ito just as well to work with 



ISRAEL DISCOUNT RANK 



Leah Gottlieb trie a out a print. 


WOULD YOU like to wear the 
same swim sultB and beach 
accessories as royalty? Then 
buy Israeli-made Gottex 
models. 

This Israeli firm, which has 
become a hallmark in its field 
throughout the world — well, In 
at least 70 countries — provides 
the fashions which were recent- 
ly bought at Saks Fifth Avenue 
by Sophia, Queen of Spain. 

Its goodB not only cross Inter- 
national borders, but also over- 
come International • tensions. 
Otherwise why should Sheikh 
Yamani, Oil Minister for 
Saudia Arabia, buy five sets at 
Harrods in London? 

If' they were all for one 
woman, It doesn’t seem ex- 
cessive when one considers that 
Nancy Kissinger recently 
bought ten seta — and placed a 
standing order of the same size 
for the next few years. And 
Queen Muna, former wife of 
King Hussein, who is now living 
in London, also buys Gottox at 
Harrods. (A bathing suit costs 
about $60; a beach wrap, $130.) 

The company's exports havo 
been growing at a rate of about 
26 por cent a yoar for the past 
few years (up by 288.6 per oent 
in the last five years alone), 
reaching $l0m. tn 1070, and 1080 
promises to show the same rate 
of growth. 

Not bad for a little grey- 
halred woman called Leah 
Gottlieb (many persons oall her 
“Lady Leah") who came to 
Israel after World War II as a 
refugee from her native 
Hungary. Together with her 
husband, Armln, she set up a 
small workshop to make rain- 
coats. But one year “the rains 
didn’t come," and the Gottliebs 
decided that their future might 
He not so much in keeping the 
water off in the harsh winter, as 
in finding customers who were 
more interested in getting into 
the cool water during Israel s 
long, hot suipmers. ! , 

. : • There never seemed to be a 
dearth of crowds on beaches — 
especially the> youngsters who 
used the beaohes as a romantic 
Place to frolic, And they were 


Perfectionism pays o*t 

. , . fnr 1979 was Gottex, manufacturer 


Winner of the Export the 

of swim wear for royalty a th0 story 0 f t he woman behind 

in ,h8 Wi “ tn ' “ ' udv ■ 
the succes , nn «uive and nega 


back a year or two later wi* a 

squealing brat or two wh 
also need a swim suit of sorts. 

The success of Gotte * 8ta “ 
not from the fact that the 
Gottliebs moved into an°thftf 
Hold — there are plenty of ftor« 

making somewhat similar 
S.™ here and abroad - bvd 
more than anything from 
“Lady Leah," herself. 

Primarily, it to 
possesses an innate ah ■ Y 
surclv sense in the froB y 
those bathing ktyles which win 
ho In fashion months later 

boforo the wearers themselves 

begin to think about It. Of 
course, lately her work has 
hpnn a bit easier, for ner 
customers have coma to accept 
the tact that she sets the style,. 


This helps a lot of buyers to 

m i k h ? P aU e o ir b m as n a shrewd 
business sense, and an ability o 
overcome her personal 
feelings. Going hack to Ger 
many and seeing a uniformed 
German can still give her the 
creeps. But she goes to Ger- 
many _ Gottex recently 

September 1819) opened tho 
tamed exhibition at Dusseldorf 
with tremendous success. 


.ir a nv t.WAH” also demands 
from her workers wholehearted 
devotion to duty, attent on to 
detail, and hard work n the 

same measure that she 
demands herself. She s a 

..perfectionist" in the 

sense of the word, and this has 


both positive and negative 

^Her “perfectionism" has 
caused her to reap some 
criticism. She finds, for exam- 
ple, that she can obtain only 
abroad, at Lake Como In Italy 
to be exact, the iyorker- 
artists’’ who can take her uni- 
que designs and print them i on 
the exceptionally knitted cloth 
made there. This means that 
she imports most of her raw 

m “ t So a what?" she d ^ end ® 
herself. "Raw diamonds are 
also imported to be cut and 
polished here. Nobody has a 
bad word to say about this. And 
the added value here for 
diamonds Is only ten to 25 per 
cent. Our added value ia 50 to 60 
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wrong In importing to export — 
especially since she exports 
back to Italy, and France, two 
countries which set world 
fashions, as well as to Icel ™ 
(they bathe in the hot mineral 
springs), to the Virgin Islands, 
and to two of the “exporting 
giants" for their size, 
Hongkong and Taiwan. 

But the biggest buyers still 
mean the U.S., Canada, West 
Germany. Australia and the 

U.K., with sales through the 
highest quality stores * hc 5®; 
Bloomlngdale’s, Lord & Taylor, 
Bergdorf Goodmann, tn New 
York; Neeman Marcus, in 
Dallas; Holt Renfreux, in Mon- 
treal; Harrod Selfridges, in 
London; Magaain du Nord, in 
Copenhagen; Nordaskaa com- 
pany. in Stockholm; and 
Franck & fils, in Paris. 

She has tried to buy the j *»{« 
raw materials and the ability to 
imbue them with her prints in 
Israel, and she has failed. 

“What we should do, sne 
believes, "is to take a textile 

family,’ let’s say fromthe Lake 
Como region, and bring the 
members over here for a few 
years to teach the Israelis. It s 
Hot something that can be 
learned from a visit there, or 
from reading hook ®‘ Thea ® 
families have handed down a 
sense of workmanship and 
perfection from generation to 

^There °is a long tradition in 
Europe of importing experts 
from one country to another. 
Her solution, according to 
Pinhas Ehrenberg. company 
controller, would cost about 

il.Sm. Gottex thinks the bill 

should be footed by the Ministry 

Q f Industry, Trade and 

T °But S there Is a catch In all this 
even it this is done. Any plant 
net up here, even if It could 
produce the quality she 
demands, would probably have 
enough work to keep the f *ctory 
functioning at f ul1 capacity no 
more than a few months of the 

year. 
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90 LEL, BON EH Jo ft large ex- 
porter which docs almost no ex- 
porting. But It brings In large 
amounts of foreign currency, 
which is why it won a special 
citation in this year’s export 
honours. 

This huge contracting com- 
pany, In addition to its vaat ac- 
tivities in Israel, also has an in- 
ternational division which 
carries out large projects 
abroad. These projocts earn 
considerable sums of money, 
and some of these earnings arc 
shipped back to Israel, some ftB 
profits, some by the Israelis 
abroad who send their salary 
home to be banked. 

In 1979 Solel Boneh im- 
plemented projects which 
brought in $37m., of which some 
$35m. reached Israel as com- 
pared to $2m. in 1973. The “add- 
ed value” here la 100 per cent. 

"And the prospects for 1980 
indicate that we will Implement 
projects abroad in the sum of 
$<20m., as compared to $370m. 
in 1979,” says Shraga Rotman, 
Director-General of Solel 
Boneh. 

“We also buy goods directly 
from Israel (in 1979 this 
amounted to $3.5m.) to equip 
the structures we build abroad. 
This includes aluminium for 
frames, furniture, rugs, air con- 
ditioners, and so on.“ But Rot- 
man stresses that the Israeli 
suppliers must meet Inter- 
national conditions In regard to 
price, delivery dates, and quail- 



mmg unseen exports 

into hard enrroney 


ty. The fact that Solel Boneh is 
an Isrneli company does not 
mean that It will lean over 
backwards to buy Israeli 
products. “They have to be the 
best and the cheapest 
available." 

This is one of the reasons that 
Sold Boneh is now working in 
nine countries abroad, In 
Africa, Central and South 
America, winning tenders in 
competition (“we have a good 
reputation for meeting 
deadlines and for good work") 
with well known firms from 
West Germany, England, 
France and Italy. American 
and Japanese firms are not too 
active In fighting for work In 
those fields In which Solel 
Boneh concentrates. 

These fields can be broken 
down into two main groups. The 
first, and the largest, is building 
offices, hotels, universities, 
hospitals, dwellings, bridges, 
dams, roads, drilling for water, 
installing pipe lines, and doing 
earth-moving. In this Solel 
Boneh works in many forms, 
sometimes as the sole contrac- 


SOLEL BONEH 
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Shraga Rotman 


tor, sometimes joining forces 
with other companies. 

In the second form, Solel 
Boneh initiates the projects, 
and is generally joined by local 
companies, mainly to build 
dwellings, offices, shops, and so 

on. . 

“Arrangements for each 
project are generally different, 
adjusted to prevailing con- 
ditions." 

Thus, Solel Boneh lost nothing 
when the Iranian revolution 
took place. It had received ad- 
vances on the projects it was 
building, and Its equipment was 
insured. At one time, work in 
Iran constituted about 13 per 
cent of Solel Boneh'a overseas 
operations. 

Solel Boneh employs about 
600 Israelis abroad, generally 
engineers, project managers, 
foremen, surveyors, all 
professional persons. And these 
800 supervise the work of 20,000 
to 25,000 (the number Is can- 
stan tly varyi ng! , generally 
skilled and unakittetHabourers^ 

“Many of the latter are train- 
ed by us. And some of them 


have been working for us for 
more than a decade, following 
us from project to project.” 

But the Israelis generally 
spend only two to four years 
abroad. But many of them take 
their families with them, and 
Sotel Boneh not only has to build 
“little Israeli communities,” 
but also to set up & Hebrew 
school system for their 
children. 

Why do the Israelis go abroad 
to work? 

“Well, it presents a 
challenge. They tackle new 
types of projects. They also 
earn more than at home. 
Moreover, a lot of them like to 
see the world — and have Solel 
Boneh pay for it." 

- Sending Israelis abroad also 
has benefits for Solel Boneh 
which can offer a few years of 
work abroad as a “fringe 
benefit.” Rotman also believes 
that it prevents some Israelis, 
who have an eye on emigrating, 
from actually taking that step. 
“They go abroad for a few 
years and get the wanderlust 
out of their blood.” 

Solel Boneh and Its workers, 
Rotman feels, arc also ex- 
cellent goodwill ambassadors 
for the State of Israel, especial- 
ly in those countries with which 
Israel has no diplomatic 
relations. 

“They see the Israeli at his 
best.” Rotman boasts, "they 
see^knd ~ mee t-the-flolei Boneh 
man." □ 


A COMBINATION of quality, 
style and commercial success 
abroad helped Sportlife fashion 
house onto the Trade and In- 
dustry Ministry ’ b list of out- 
standing exporters for 1979. 

Sportlife ’a exports have In- 
creased from fi.Bm. In 1978 to 
W.Bm. last year, a rise 
of 85 per cent. 


Flattering to every figure 


Since Its establishment in 
1978, Sportlife has exported 
over 700,000 garments to Ger- 
many, Holland, Switzerland, 
England, Ireland and more 



SPORTLIFE 

"Michal Yudelman 


elegant wear, revealing 
decolletage and a slinky, curve- 
hugging extended camisole, the 
designer's tribute to the late 
Marilyn Monroe, for the woman 


in a vamplsh mood. 

Sportlife' a latest Introduction 
into this winter’s collection is a 
couple of fake furs: a fleecy, 
long-haired, cuddly poodle, and 
short-pile bearskin for coats, 
vests, pullovers and cardigans. 
These “furs” are extremely 
lightweight, easy to care for, 
and warm. O 
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recently North and South 
America, Scandinavia, South 
Africa and Australia. 

The success of Sportlife's 
sales abroad Is largely due to 
the concept behind the designs, 
which are not only aimed at 
■women of all ages, but are also 
flattering to nearly every 
figure! The cloche skirt, button- 
thru dress and stylish but loose 
jackets help camouflage figure 
Imperfections. 

Sportlife Is as fussy about Its 
finishing dotails as about the : 
designs themselves.. As a result 
its garments pass the tests of 
quRllty and durability as well as 
punctuality of delivery. 

Shlomo Lazar, Eli Kadosh 
and’Ben-Zlon Shapira went into 
partnership and established 
Sportlife with IL 150 . 000 , a sum 
which has multiplied itself 
more than a 100 times accor- 
ding to the balance sheet of 
March 1980. The company's 
sales circulations reached 
ILl35m. this March. 

Sportlife’s collections for this 
coming season are oharacteriz- t 
ed by nostalgic lines harking •** 
back to the ’80s, soft, flowing ;£ 
fabrics and warm, sensuous 
colours, including rust, violet, itjjj 
lilac, aquamarine and coral. 

STEERING clear of prints and 
stripes, Sportlife aims for the 
: more dramatic effect achieved 
by strikingly stark solids. The 
emphasis Is on the mood H- 
created by the groupings. There 
are fun fashions, sporty lines, p 
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British Israel Trade Service 
(B.I.T.S.) 


who are partners in the distribution of 
Dexter Products in the U.K. 


congratulate 


DEXTER 

on their 

export achievement 



CHEMICAL CORPORATION 
ISRAEL 

OUTSTANDING EXPORTER 1979 

MANUFACTURERS OF QUALITY PRODUCTS 
INTENDED FOR THE WET PROCESSING OF TEXTILES 

PREPARATION • MERCERIZING • DYEING • FINISHING • PRINTING* 
SPECIALTY PRINTING EFFECTS • DYESTUFFS - PIGMENTS 

EXPORTERS OF TEXTILE AUXILARY CHEMICALS TO: 

ITALY • U.K. • SPAIN • PORTUGAL • BENELUX • FRANCE • GERMANY • GREECE 
• SCANDINAVIA • PHILIPPINES • HONG KONG ■ TAIWAN • SINGAPORE • 
AUSTRALIA- • SOUTH KOREA • SOUTH AFRICA 


chemicals/ international 


ACONSnilDMtO lonos COMMW-BtSPnNSlVI Kin iNSUMIB Mins- 


OFFICE: P.OB. 21 173 TEL-AVIV.PHONE 03-45277/8 TELEX.31907 OXEM IL 
PLANT: INDUSTRIAL ZONE YAVNE.PHONE. 055-85484 055-95574 


OXFORD ISRAEL 
salutes Its sister Company, 
DEXTER CHEMICAL CORPORATION 
EXPORT ISRAEL, 

In the hope of 
achieving the same levels 
of export performance. 










E1GENMANN & VERONELLI 8.P.A., Milano,. Italy, 

* ■ exetends to their principal 

' DEXTER CHEMICAL CORPORATION — 
EXPORT, ISRAEL, 

heartiest congratulations on their nomination as 
Outstanding Exporter of the Year. 

/As exclusive representative and sole distributor for 
1 Dexter’s fine , products \ in Italy, Eigenmantf A 
; Veronelli salutes ■. Dexter's competent team and 
; offers an assuraiice , of continued : dodperatiOn in- 
; realizing] the new targets jointti/i. • 


DEXTER CHEMICAL CORPORATION, U.S.A., manufacturer 
and originator of the world’s outstanding specialty chemicals for 
textile, pulp and paper, paints, cosmetics, plastics and other in- 
dustries, Is proud of the excellent accomplishements of Its sub- 
sidiary company, DEXTER CHEMICAL CORPORATION — 
EXPORT ISRAEL, and extends congratulations to Arik Makleff » 
General Manager, and to his outstanding associates. 

Our faith in Israel and its treasure house of people who can develop 
and. produce outstanding products qf the highest quality and 
sophistication is rewarded by the world-wide acceptance of the 
chemicals of DEXTER — ISRAEL. 


£agb bight 
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an IMPORTANT stride 
forward in the Feminine 
Liberation Movement — at 
least in the world of Insects -- Is 
now being planned by the Dex- 
ter Chemical Corporation. 

For years It has been known 
that one of the best ways to con- 
trol crop-destroying pests is to 
divert the pair from copulation 
by deceiving the male. The 
female sex hormone can be syn- 
thetically produced — it is call- 
ed "pheromone" — and If it is 
placed In traps, the male goes 
there. Is caught and can be 
destroyed. 

The problem Is that it Is an 
expensive process to place 
these traps in the fields, and to 
bait them every few days since 
the odor of the hormone 
evaporates rapidly. And the 
traps also have to be emptied 
every few days. But even this 
expensive and laborious 
method is preferred to 
spreading ordinary poisons 
which constitute an ecological 
problem, and In some cases, 
even an ecological danger. 

The new project, which 
should take up to two years to 
complete since it includes 
testing in the field, consists of 
preparing a "covering" for the 
pheromone which allows the 
* odor to be released slowly, over 
a period of several weeks, that 
is, during the entire mating 
Besson of each particular 
species of Insect. 

The project is truly a team ef- 
fort: Dr. Arnon Shani, of Ben- 
Gurion University, is heading a 
team which has already 
produced several types of syn- 
thetic pheromone; Dr. Yitzhak 
Blank, of Dexter Chemicals, 1 b 
now working on producing the 
slow-releasing "covering" out 
of a polymer; a large foreign 
company (whose name is 
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Arye Makle/f 

DEXTER 

Macabee Dean 


deliberately being withheld) Is 
arranging for the marketing 
through Its international 
channels, and this company is 
also putting up part of the 
money to finance the project. 
The rest of the money is coming 
from Dexter and from the Of- 
fice of the Chief Scientist in the 
Ministry of Industry, Trade and 
Tourism, Prof. Arie.Jjavie.. 

"As a matter of fact," quips 
Arye Makleff . Director-General 
of Dexter Chemicals, 
"everybody is cooperating ex- 
cept the insects themselves. 
Scientifically, it Is Interesting to 
see if the female Insects can 
find some way to bypass this 
new method. and preserve their 
species." However, he admits 
that under the best of con- 
ditions, even the widespread 
use of the new method will not 
wipe out the species, since some 
of the females will probably be 
found in the fields where the 
synthetic hormone is scattered, 
and they will become im- 
pregnated; some males will not 
be attracted to the baited fields, 


matinglj 

and so on. I | 

The Dexter story goes back to I 
the middle 1970s when Dr. I I 
Sidney Edelstein, who is Presi- I 
dent of Dexter Chemicals In the i 
U.S., decided to set up a plant in 1 
Israel. Dr. Edelstein, who is I 
also president of the local un- I I 
dertaking, has established a I I 
reputation not only as a scien- I J 
tlst and a businessman, but I j 
• also as a scholar and a 11 

j philanthropist. I 

! Dexter specializes in produc- j 

? '£$!$ ing chemicals for the textile in- 

dustry. For the first few years I | 
of its existence here, the local I 
- firm used the know-how of the I 
mother firm in the U.S., but last I 
’ year it began branching out on 

1 its own, tapping local R & D | 

ii ■■■!■>— talent. I 

teld) is "Last year, wo produced a- 1 
rketlne new binder for printing tax- 
tional tiles," says Makleff, "and we I 
pany Is are already exporting it." The j 
of the firm is now working on produ- | 
project, cing its own "synthetic ex- I 
coming tenders* * using its own source of 
the Of- raw materials, and it is also l 
it In the working Intensively on "other j 
ade and developments in printing. But I 
vie here Makleff refuses to reveal 

.. q^pa anv details whatsoever, claim- I 
General ing both "international corn- 
ea 1 8 ( petition and even a suspicion of 
ting ex- industrial spying." . ,, 

n selves. Dexter's exports have steadi- 
ssting to ly climbed, year by year. They 
sets can were $872,000 in 1977, almost 
ass this doubled to $1,197,000 in 1978, 
■ve their and last year they were $1,700,- 
admits 000. 

of con- "ThlB year, our target is 
iesoread $2.5m.," Makleff says, noting 
w5l not that they are going to the most 
icesome advanced textile producing 
bablv be countries in the world, in- 
here thl eluding England. Italy, and 
Mattered West Germany, as well as 
"rn p ^ m ' Spain, Portugal, Greece, Holland 
s™ M mt Belgium, France, Scandinavia, 
ad fields. Turkey and South Africa. □ 


Cut to customers’ needs 

. ... — — — i ■ 1 * ** mu-chasers of medical equip- 


MIGADA, a company specializ- 
ing in medical equipment, has 
shed its anonymity and become 
an Outstanding Exporter. 

The company, based in 
Rehovot, was founded a scant 
five years ago in January 1875 
by European investors. In 1979, 
its exports reached $1.15m. The 
Mlgada specialty 1 b tailor- 
made, one-time use medical 
equipment. It manufactures the 
bloodline for haemodialysis 
treatment given to patients 
needing the help of an artificial 
kidney, and also needles which 
connect patients to the 
bloodline. 

Moshe Barkan, the com- 
pany’s young managing direc- 
. tor, believes that the secret of 
Mlgada’s success is that it 
manufactures equipment cut to 
the needs of their customers, in 
this case European medical 
centres, "We are able to com- 
pete Successfully* because w.e 
offer, goods Qf'a . higher stan- 
dard, he says. 

ANOTHER OF Migada's 
secrets is the network of dis- 


MIGADA 

Yitzhak Oked 

weeks. “Samples and the first 
batch of an order are always 
sent by air height. The rest 
goes by sea. Speed in filling 
orders is vital to success, 
Barkan emphasizes. • 

He also underlines that the 
company’s distributors are 
specialists In their field. He and 
his scientists also travel to 
Europe often to deal with 
problems that have arisen and 
to keep abreast of. their highly 
technical subject. His company 
also participates in all 
professional exhibitions. If 
. Mlgada produots develop any 
serious hitches, the company 

has- arrangements with aim liar 
companies in Europe which 
help Migada technicians to app- 
ly "first aid." 

BARKAN BELIEVES that the 
- Ministry of Health could do 
more to assist local medical 

equipment manutaoturer. in 


secrets is the network of ms- equipmo.» ' v b 

tributary' it has spread all over - their export drive simply ay 
Europe. Migada’s computers ; helping them P g that 

and telex enable the .company . local market. il largest 

•to Supply orders in a matte r of the Ministry, one of the largest 
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purchasers of medical equip- 
ment, prefers Imports in most 

cases. . . 

It often happens that when a 
local manufacturer of medics 
equipment brings a potential 
customer to Israel, the 
customer checks whether the 
item Is used here. When he sees 

European-made equipment be- 
ing used instead of the Israeli 
product, the effect is negative. 

But Barkan also has praise 
for the Ministry of Health and 
the high standards of the health 
services in Israel which have 
contributed to the good reputa- 
tion acquired by local medical 
equipment manufacturers. The 
medical centres In Israel have 
also enabled Mlgada to imprqve 
quality by sharing their 
knowhow with It. The result: 
Mlgada is considered one of- 
best In the field both in Europe | 

and- the U.S. . . 

‘ The company employs about 
100 workers. Most of the 
production line workers are 
new immigrants from Russia. 

Mlgada is now completing a 
2,800 sq.m, expansion of its 
plant in the acience-basedln- 
dustrlal park In Rehovot. This 
growth should help the com- 
pany;expand its exports. 



Ask Mr. Everyman 'huU la'aretx' what these Israelis are up 
to and he'll more than likely tell you they are looking for 
terrorists. 

If you wars a reader of The Jerusalem Fort International 
Edition you'd know better. 

They are high school students and adult members of nature 
groups wtatching ovsr a pair of Golden Eagles and an eaglet 
nesting in a wood near Jerusalem. 

Just one of the articles featured In The Post, It provides 
readers overseas with a balanced view of Israel. 

Defence and Archaeology, inflation and Theatre. Housing 
problems and Arid Zone Agriculture. 

Redress the balance with a subscription to The Jerusalem 
Post International Edition. Twenty four pages flown faster 
than airmail every week to over ninety countries. 
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SHARNOA Electronics Ltd. is 
turning out to be one of the 
fastest growing export con- 
cerns on the local electronics 
scene. For the past three years 
export figures have nearly 
tripled every year and in 1979 
they stood at $2.3m. Aharon 
Amior, the Petah Tlkva com- 
pany's general manager Is 
hopeful that by 1981 exports will 
reach an annual mark of $lOm. 

The company produces CNC 
systems. CNC stands for com- 
puterized numerical control 
and It represents a computer 
system, along with all of the 
necessary software, which is 
used in conjunction with lathes 
and milling machines. A 
production diagram tot 1 a given 
metal part is programmed in 
the computer which subse- 
quently activates the lathe or 
milling machine. Since the 
computer Is mounted directly 
on the machine It allows' for 
ease of operation. 

It is so easy to operate that 
Gil Hagiz trained his six-year- 
old daughter to operate the 
machine. Hagiz, 40, is the 
"technical brains" behind the 
CNC systems. In 1979, the 


Joseph Morgenstern 


Tcchnion-trahied engineer was 
awarded the Rothschild prize. 
He has also won the Kaplan ef- 
ficiency prize. 

The market for Sharnoa's 
products Is primarily overseas 
with 80 per cent of all produc- 
tion slated for export. The 
United States accounts for BO 
per cent of total sales. Another 
30 per cent Is sold on the Euro- 
pean market. The American 
market is of such impor- 
tance Sharnoa is in the process 
of setting up a manufacturing 
company there. According to 
Alan Sobol, the company's com- 
ptroller, the American concern 
will produce and sell to the 
American market and it will 
also export from the United 
States. 

Sharnoa also has a company 
In France — the C.N.C. Societe 
Alsacienne D’Applicatlons 
Mathematlques. Located In 
Ungershelm It is only a short 
distance from Basel and con- 


veniently situated to service 
European Common Market 
clients. The French company 
buys the milling machines and 
lathes on which it mounts the 
Isrnell-produced CNC com- 
puter system. In the U.S., it 
works just the other way 
around as Sharnoa supplies the 
computer system to Wells 
Index who manufacture the 
metal processing equipment. 

The some 20 per cent of the 
company's production which 1 b 
sold within Israel is primarily 
marketed to contractors to the 
Israel Aircraft Industries and 
other defence industries. 

"Though the CNC system 
represents standard produc- 
tion, the software supplied for 
the operation of the computer Is 
very much custom-made," says 
Gil Hagiz. The fact that 
customers have very special 
software preferences allows for 
Sharnoa personnel to maintain 
close contact with the eventual 
user and thus to keep its hand 
on the pulse of the market. 

THE MARKET is very far from 
being saturated and the current 
rate of growth, according to 
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management, can be main- 
tained Into the foreseeable 
future. Nevertheless, Gil Hagiz 
Is not satisfied with remaining 
as a basically one-product com- 
pany. Research and develop- 
ment is turning to new direc- 
tions, Including robots. Insofar 
as CNC is concerned there 
appears little chance that the 
major companies will concen- 
trate on this item and thus 
squeeze out the smaller con- 



cerns, the main reason being 
that the software supplied Ison 
a custom-made basis and the 
majors prefer to mass-produce. 

The management team at 
Sharnoa is young, with moat 
personnel under 40. It has prov- 
ed that it can develop & 
sophisticated product with In- 
house research and develop- 
ment and that it can find 
markets In various parts of the 
world. 


in CONTINENT-ISRAEL 1 

SCHIFFAHRTSGES. m.b.h. A Co. K.g| 

At the Service of 
Importers-Exporters 

An efficient, independent shipping line 

operating modern multi-purpose vessels 
built in 1078/79 

D0NAR — WOTAN — 

HELENE WALLER — THIASSI — 
THUNAR 

Efficient, personal service! Weekly sailings. 
To and from Ashdod/Haifa — Antwerp — 
Ipswich — Rotterdam — Bremen — Hamburg 

Go no ra] agents for Isrunl: 

ALLAL0UF & CO., SHIPPING LTD. 

84 Allonby Ruud. Tol Aviv, T?l. 6133KB, 611767, 8I4M0. 

6 Khayat St., Haifa, Tel. 667762/3. 
!K5ZHEH52rasaESHUH^^ 

American Near East Corporation 
fjjjjfel Uarael) Lttl. ft] 

II1R LW 74 Petah Tlkva ltd., Mo ja House, 

P.O.B. 491, Tel Aviv 61 000. Member 

Tel. 336008, Cables: AMEKNEAST. of 

Founded 1935 Telex: 88738 A NEC It Jfoortrade 


EXPORT 

Barter Business — Import 

Buying Agents o! Foreign Department — 
and Chalnstores 

APPROVED GENERAL EXPORTERS 
Branches abroad: ECLECTIC GmbH, Bankgaus 1, Vienna, Ausm 
PROWA GmbH, Staufen Str, 4, Frankfurt/M.; W. Germany 
Affiliate: UNITED ISRAEL PRODUCTS MARKETING u ' 
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Exports in 1979: about $23,000,00^1 
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STAR GROUP 

Joseph Morgenstern 

“THE HALLMARK of each 
Star polished diamond is its 
quality. This is achieved by ex- 
tra work and effort invested In 
the diamond’s production," 
Leon Fiszman explains. The 76- 
year-old Flszman, whose looks 
belle his age, is one of four 
brothers-in-law who founded 
the International Star Diamond 
Group of Companies which has 
an annual turnover running into 
hundreds of mil Ilona of dollars. 

The four brothers-in-law, 
David Klagsbrun, the late 
David Klagsbrun, Saul Hirschel 
and Leon Flszman escaped .to 
England from Belgium in the 
early stages of World War II. 

In 1949, Star Diamond was 
already a full-fledged inter- 
national concern while Israel 
was still in its Infancy. That 
year a promise was made to the 
late Yosef Sprlnzak, then 
Knesset Speaker, that Star 
Diamonds would one day start 
up operations In Israel. The 
promise was fulfilled in the ear- 
ly 1960s when a subsidiary waa 
established here to Import and 
market rough diamonds. 

In 1977, Star Diamond es- 
tablished another subsidiary, 
this one for manufacture and 
export. Star Polishing Works 
Israel began operations In a 
small workshop employing 
about a dozen workers. In Its 
first year of operation, the 


L tK 

> • i'. 


Lean Fiszman 


young enterprise succeeded In j 
exporting $5., r mi. In 1P78, the 
figure was doubled to $11. 6m. 
and last year It was doubled 
om:c again to $l*3.5m. "Current- 
ly, cmr 1980 exports are running 
Home 70 per cent over last 
year's figures," Daniel Haar, a 
smi-ln-law of Leon Fiszman, 
points out. 

THE ISRAELI FIRM 
specializes in 3-60 point melees, 
the very small diamonds for 
which Israel has acquired a 
worldwide reputation. The ex- 
port sales are equally divided 
among the United States, 
Europe and the Far East. On 
the marketing side, It has done 
away with the services of dia- 
mond brokers In favour of 
direct sales to all of its foreign 
markets. The primary 
customers are wholesalers and 
manufacturing jewellers. 

Star has some 600 employees 
altogether, thus making it a 
major employer In Israel's dia- 
mond world. "Diamond 
economics very much favour 
production in Israel. Despite 
the fact that financing costs are 
higher than in Hong Kong, for 
example, they are still not un- 
reasonable. Our management 
is top-grade and our strong 
capital base, along with our 
marketing capabilities provide 
the proper mix for success. 

The Star Diamond Group of 
companies deals in roughs, 
manufactures and distributes 
diamonds. It Is also active in 
the industrial diamond field. Its 
offices and plants are on four 
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Sorting room at Star Diamond to Bamat Gan's diamond exchange. 



continents. Yet, It would seem 
that the Israeli company is 
closest to Leon Flszman's 
heart. This multi-lingual dia- 
mond executive assumes an in- 
formal manner here and likes 
to banter In Polish, Yiddish or 
English. 

Seated In his 17th-floor office 
In Ramat Gan's Diamond Ex- 


change, ho Is very much the ac- 
tive executive keeping an eye 
on an assortment of diamonds 
being quality checked before 
being shipped for export. He is 
confident about the further 
growth of the local Star 
Polishing Works, but refuses to 
express an opinion on the future 
development of the world’s dia- 


mond business. 

Flszman very much agrees 
■with his son-in-law, Daniel, who 
considers the Diamond Ex- 
change building ideally located. 
"It is self-contained and we 
never have to leave the building 
to make shipments or other 
arrangements. It is all here on 
the spot," he emphasizes. 


Gold chain bonanza 


JAYNE AL 

Michal Yudelman 

IN 1048 a new immigrant from 
Hungary, Avraham Rozen- 
vasscr, opened a tiny workshop 
for gold chains In Israel. In 1971 
the workshop began exporting 
— - $60,000 annually on a sub- 
contract basis for an American 
buyer, and in 1979 It exported a 
total of $16.6 million worth of 
gold chains. 

Rozenvasser Jayneal, today 
run by David RozenvaBser, the 
son of the late founder, current- 
ly employs 600 workers and 
operates a main plant In Or 
Yehuda and branches in Kiryat 
Malachi and Belt Shean. 

Jewelry exports have boomed 
since the second half of the '70s. 
Small workshops, producing 
mainly for the local market un- 
til 1976, turned Into large plants 
and foreign investors poured 
resources and knowhow into the 
industry. 

Of a total of $11.2 million 
production of gold and silver 
jewelry' in 1976, some $6.6 
million were exports, produo ed 
mainly by some 20 manufac- 
turers. By 1979 production 
totalled' $90 million, of which $80 
million were exports, produced 
by 70 companies. 

TUESDAY, M^Y 27* 1980 


The most stunning develop- 
ment was In the gold chain in- 
dustry. Some ten new plants 
have sprung up recently, 
manufacturing machine and 
hand-made gold chains. Gold 
chains constitute 70 per cent of 
jewelry exports, most of which 
arc sold In the United States. 

Rozenvasser Jayneal, owned 
by Rozenvasser and a foreign 
investor, specializes In hand- 
made gold chains, modelled on 
classic designs originating in 
17th century Europe. 

The plant trains and selects 
its own workers, according to 
Btrict standards. Out of 1,780 
candidates for Rozenvasser a 
workshops, all but 400 of the 
beat workers dropped out dur- 
ing a 27-month training period. 

Only half a per cent of Rozen- 
vasser Jayneal's gold chains 
are sold locally. The plant 
accepts orders of a minimum of 
$26,000 worth of gold chains. ^ I 
The Trade and Industry 
Ministry’s forecast for the 
jewelry industry for 1980 is 
iome $130 mimonfnexpo^. es- 
pecially to . the United States 
Israel is also trying to penetrate 
new markets lii Hlurope and 
the Fab Blast, and government 
experts predict that the Israeli 

' jewelry Industry W«l, soon Play* 

a significant role, on the world 
jewelry scene. . . 


Science Band Indwtrial Park. P.O.B. 211 Rehovot Israel. 
Tel. 054-71497 


Manufacturers of: 

★ Infusion administration sets 

★ Scalp vein sets 

★ Artificial kidney sets 

★ Connecting needles for artificial kidneys 


★ Medical catheters 


OUR 1979 EXPORTS : 
$1,150,000 

Our thanks to well-wishers and our devoted staff. 
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Dear Exporter. 

You don’t have to work harder to 
increase your profits. 


•'M'V 


Our experts are here to guide you. 

* How to ninximaljse your profits with the help 
of a “Patach Yezuauim” account. 

* How to acquire the finance to which you are 
entitled, through the various export-support 
funds. 

* How to acquire finance on favourable terms for 
tiie purchase of plant equipment, through Bank 
Leuini’s foreign credit lines. 

* How to open an account with Bank Leumi 
abroad with the greatest of ease. 

* How to further your export activities with the 
help of the largest Israeli banking network of 
subsidiaries and correspondents abroad. 

* How to do what'With anything to do with 
foreign currency. 

Bank Leumi’s world-wide organisation of 42 branches, 

subsidiary companies and representatives is at your disposal. 

New York (13 branches), Chicago Philadelphia, Los Angeles, 

Miami, Toronto, Cayman Islands, Bahamas, Buenos Ayres, 

.Sao Paolo, Caracas. Panama. Montevideo. London M 


* niicuun. muillOVJUBU, LUOQOn t«i 

branches), Paris (2 branches), Zurich Geneva, Frankfui 
Milano, Brussels, Antwerp, Johannesburg, Hong Kong, 
(Branches will shortly be opened In Mexico City and 
Melbourne) 


Bank Leumi-the bank (or me 


bank leumi ■mirt pis 


Tal Aroyo 


KICK 

THE HABIT 
TODAY ! 


make today the 
first of many 

smoke-free 

days. 
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HARGEM 

Mlchal Yudelman 


TEN YEARS AGO, 
Jerusalemite businessman 
Ben-Zton Harel took up emerald 
production as a spare-time ac- 
tivity. Today, mainly due to the 
momentum given the then 
fledgling Israeli emerald In- 
dustry by Harel ’s plant, Israel 
cuts and polishes 30 per cent of 
the world's emeralds. Harel'a 
company, Hargem, holds a 80- 
percent slice of this business In 
Israel. 

The owners of Hargem and Its 
subsidiary, G.E.M., Harel and 
Hanoch Stark, believe that 
Israel could become the world 
centre of the emerald Industry, 
which It presently shares with 
Germany, Thailand, India and 
Brazil. 

"Nobody dreamed ten years 
ago that Israel would have cap- 
tured such a major part of the 
world emerald business," says 
Harel. "There was no' 
technological or commercial 
know-how in that field then. 

THE HARGEM offices are 
located in the third building of 
the Ram at Gan diamond and 
precious stones complex. To 
roach thorn, one must present 
one's identity card at the en- 
trance. pass two armed guards 
and travel in an elevator guard- 
ed at all times by an armed 
security man. 

Finally In the Hargem office 
suite, overlooking the entire ' 
city of Tol Aviv and far beyond, 
Harol sits behind a massive 
wooden table, brought from Italy 
a few years ago for over $2,000. 

Hargem, which has pioneered 
llio cutting and export o* 
emeralds here since I960, ex- 
ports to about 20 different coun- 
tries. In 1070 the Hargem group 
exported over $8m., and its tur- 
nover and number of clients are 
Increasing continuously. 

Israel's emerald production 
last year reached an output o 
$30m. , out of $100m. world 

production. . 

Although Israel does not have 
Its own natural resources o 
emeralds, which are considers 
the most expensive ®na 
dangerous stones to cut. 
reputation In this industry 
tracts buyers from all over the 

In order to maintain Israel s 

momentum in this field, « 
suggests strengthening ft 

with the countries which 
raw emeralds, in Africa .ft 
South Amerioa; inveatlngett^ 
and money into tectoologicjj 

development; co ^“l n ^hloh 
strict marketing ethics w 
have won Israel ite reputfttW 
in this industry; an* 
couraging fledgling . 
polishing plants by obtain! g 
investments to help them. 
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the DEAD SEA Pcrlclnse 
company started production of 
material for refractory bricks 

in 1978 as a lame duck. It ac- 
cumulated losses to the tune of 
jLeom. by the end of the 1977/78 
fiscal year. 

Mark Wllsker, the managing 
director, was brought In to 
change things in April 1977, and 
he did just that. ThiB year the 
company chalked up net profits 
of IL800m. of which $14. Bm. are 
in exports (a 44 por cent In- 
crease over the previous year) . 

The Perlclase plant is located 
in MIshor Rotem In the Negev, 
and the majority of the 170 
workers come from the 
development towns of Dlmona 
and Arad. 

Wllsker emphasized that a 
large part of the success of the 
company is due to the 
employees. He said that his 
company has never Buffered a 
strike, and the workers' loyalty 
and excellent relations 
betweeen labour and manage- 
ment have contributed in large 
measure to the company's 
achievements. 

One of the reasons for the 
company’s initial problems was 
the fact that it was based on a 


PERICLASE 

Yitzhak Oked 


novel nnd unique process. The 
application of the process was 
problematical. The company 
was planned before the 1973 
energy crisis, and the process 
required large quantities of 
energy, mainly locally produc- 
ed gAs from the nearby Zohar 
fields and those of Sadot. 

One of the ways of coping 
with the ever-increasing price 
of energy has been to charge 
the customers. It might be said 
that today the produce of 
Perlclase 1 b pegged to the 
OPEC fuel price. 

The company takes a by- 
product of the Dead Sea Works, 
and which is of no value to 
them, and transforms it 
through an Israel-developed 
system called the Aman 
process Into magnesium oxide 
(they also get as a by-product 
hydrochloric acid). 

The magnesium oxide comes 
out of the Aman reactor In the 
form of almond-shaped pebbles 
which are called dead-burned 


magneslum-oxlde or perlclase. 

Perlclase Is used as a raw 
material In the production of 
refractory bricks. Magnesia 
refractory bricks are used in 
vessel lining for the steel 
production Industry. 

Despite the fact that at pre- 
sent there Is a recession in the 
European steel industry, the de- 
mand for magnesium oxide 
from Dead Sea Perlclase is still 
strong. The secret here Is the 
material’s excellent quality, 
which enables the company to 
command premium prices — 
up to $500 per ton FOB com- 
pared to $200 to $400 per ton 
FOB from other sources. 

The company is owned jointly 
by Israel Chemicals (70 per 
cent) , and the Austrlan- 
American Magnesite Co. AAM 
1 b owned by General Refrac- 
tories In Philadelphia. 
Austrian- American Magnesite 
are the biggest usefrs of the 
product — about 70 per cent of 
the total export. The company's 
output Is sold out a year in ad- 
vance. 

Wllsker added that the tur- 
ning point for the company 
came in 1978 when they In- 
creased production by 20 per 



PerloJaat* raw material for fire-proof bricks. 


cent (In 1979/80 output went up 
by another 13 per cent) — all 
this without a rise In man- 
power. The future, according to 
Wllsker. depends on getting 


more output with less energy. 
He said that this will not be 
done at the expense of quality, 
which he hopes to improve even 
further. 



A redhot success 


\ this is a 

\0 you 

won't 

enterprise® \ 


For years It was housed in 
some old, redundant huts, but 
three years ago, the plant mov- 
ed Into its new and spacious 
premises, totalling 2,000 square 
meters of covered floor space 
and another 2,000 square 
meters of open space, 

THIS YEAR the Belt Alfa The plant now ompioys 30 
trailer company is the only kib- men, one-third of ^cm hired 

hutz industry to be awarded the hands, and its 8 < ,r 

Distinguished Exporter title for products, in addition 1 i re- 
almost tripling exports, from engines,, or mor ® 

$651,000 in 1978 to $1.8 million in extinguishing vehicles, i^udes 
1979. The secret behind this armoured cars for transporting 
success is fire-engines, cash and valuables, a ®wage 
Eighty-five were exported to pumping veb mobile 

Thailand, against international rescue and equipmenttrailera 
competition: during the year, for fire ^igados a rports and 
with a fair chance for a much industry, £5 k j5f 

bigger order to follow this year, shops, grcaslng equ^ 

The founder and driving factory started exporting 
spirit behind the successful in 1972, while 
plant, which makes all sorts of old huts a " d L LimSn exports 
specialised bodies for mounting never of * 88 . “ nt no mean 

on motor chassis, is its general make up 80 per cent, no me 
manager, 49-year-old, Beit- achievement. 

Alfa-born Gideon Zimand. hi<r nnnnn 

Trained as a metal worker, THE fl78 S when 2 

Zimand was serving as the kib- came in October ,^1 i, 

- * 


BEIT ALFA 
TRAILERS 

Ya’acov Friedler 


testis 


The Tefron label Is unrecognized because Tefron produce are sold in Ihe millions, 
under brand names of the most famous marketing chains in Europe 
Exports in 1979 — $800,000. Exports in 1980 — $2,600,000 


^ 0 MTIIUII Approved Exporter 
■wren Textile Enterprl.es Ltd. Mein office: 9, JoMf Kero St., Tel-Avlv. Phone: (031 2SB77S, 210640. 
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FURNITURE production 
characterized by fragmented 
workshop manufacturing is not 
a likely candidate for substan- 
tial export sales. But, starting 
from scratch three years ago, 
Chaim Shachak, managing 
director of Shachak Foreign 
Trade Services Ltd., began 
organizing furniture exports 
and in the past year his firm 
sold S5m. worth abroad. 

‘■It was in May 1977, at the 
Jerusalem Furniture Trade 
Show, that I became aware that 
the industry, such as it was 
then, had neither production 
capability nor styling worthy of 
the name. However, the govern- 
ment made a push for furniture 
exports and I decided to look 
into the possibilities,'’ recalls 
Shachak. 

He went to Europe and 
brought back samples and 
production plan designs. Initial 
local production was simply a 
copy of what existed in Europe, 


Moving furniture 


SHACHAK 

SERVICES 

Joseph Morgens tern 


taking advantage of lower 
labour coatshere. 

Shachak concluded that fur- 
niture could be viably exported 
from Israel, as it had an added 
value as high as 50 per cent, so 
the local producer could afford 
to bring over wood from 
Finland. 

The major break came when 
the English Denmor furniture 
company sent its production 
manager William Delane to act 
as consultant to the fledgling 
local furniture manufacturing 


industry. “Money could not buy 
what William Delane did for us. 
He went to the kibbutzim such 
as Lavie and Eln Harod and 
others, and instructed them 
how to set up production. He is 
due this week In Israel to 
receive a citation for his 
devoted work," explained 
Chaim Shachak. 

Creating exports is far from 
simple, as it requires a com- 
plete knowledge of the Industry, 
from marketing to production. 
It also calls for an Intimate 
knowledge of export 
procedures. Knowledge of these 
factors is behind the success of 
the Shachak Foreign Trade Ser- 
vices Ltd. 

In practice, production plans 
are received, let us say from 


ft 


England, for chnirs. These nre 
then submitted to local 
producers for cost accounting. 
Once it is ascertained Unit the 
price is right and that the 
prospective manufacturer has 
the production capability, 
samples are prepared. Normal- 
ly, the overseas buyers are like- 
ly to visit Israel to make sure 
for themselves that if they 
place orders they will receive 
what they ordered and on time. 
ShAchak's company handles 
every aspect of the export 
procedure. 

For the service which in- 
cludes providing the Item and 
the buyer, and for effecting the 
actual export, the local concern 
charges a commission of five 
per cent. 

“If current economic con- 
ditions persist then there is 
every chance that our exports 
will climb by 50 per cent this 
year,” forecasts Shachak. 
Recessionary conditions are 


made to order for the exporter 
since ns the local market 
shrinks the producers are more 
willing to manufacture for ex- 
port. 

Shachak has entered two 
other fields of export. One of 
these is kinetic art produced by 
kibbutz Givat Oz. All of the kib- 
butz's monthly production of 
hoo pictures is sold on an ex- 
clusive basis to England. The 
other field is leather belts, 
produced by Llron, also sold on 
an exclusive basis. 

Chaim Shachak is firmly con- 
vinced that Israel can become 
an important exporter of fur- 
niture. The local quality has 
been found to be satisfactory 
and in I .ondon It can be seen on 
display in Self ridge's and other 
rctnii outlets. 

"The major limiting factor is 
the size of production and the 
willingness on the part of the 
producer to work for export," 
concludes Shachak. 
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Alda Israel Foreign Trade 
American Near East 
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ONE MORE ftEASON IT 
MAKES GOOD SENSE TO 
DO BUSINESS WITH 
KOORTRADE - ISRAEL'S 
EXPORT EXPERTS 
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CHILDREN^ AND 
BABIES’ WEAR IS SOLD , 

IN PRESTIGE SHOPS 
THROUGHOUT THE WORLD 
-AND NOW WITH LARGE 
DISCOUNT AT ALL 
OUR SHOPS: 
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1. HAIFA: 23 Rbhov Hehalutz 

2. JERUSALEM: 104 Rshov Yafo 

3. UPPER NAZARETH: 

Rehov Herod, Mercaz Dado" _ 

! AND AT THE SHOP HA| FA 

NEAR THE PLANT OUTSTANDING EXPORT 

★ VARIED SELECTION OF HIGH QUALITY EXPORT SURPLUS 
- * SELECTION Of CLOTHING - SUBS IB QUALITY) 

★ VARIED STYLES, SIZES AND COLOURS 
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Squeezing citrus 
to the utmost 



JAF-ORA, one of the oldest 
citrus products companies in 
Israel (founded 40 years ago), 

Is receiving the Outstanding 
Exporter award because it has 
apparently learned how to 
squeeze the utmost out of the 
Israeli citrus. 

Kalman “Kolly" Friedstein, 
the company’s managing direc- 
tor, is proud that Jaf-Ora is one 
of the highest dollar earners per 
ton of fruit processed. 

Their secret is Neo-DHC, an 
artificial sweetener derived 
from Naringin, tho bitter con- 
stituent of grapefruit peel, 
which is six times Bweeter than 
saccharin and 1,500 times 
sweeter than sugar. NDHC, as 
the product is known, has been 
proven a safe food additive in 
long term studies. Jaf-Ora are 
the sole manufacturers of the 
substance and are now seeking 
clearance from the U.S. Food 
and Drug Administration. 

Although converting 
Naringin into Neo-DHC needed 
the aid of Weizmann Institute 
scientists, the company's own 
scientists extracted a chemical 
substance from orange peel 
called Hesperldin which is used 
in the pharmaceutical industry. 

Another product which 
utilizes the citrus fruit to the 
maximum Is a fine paste deriv- 
ed from crushed whole oranges 


JAF-ORA 

Yitzhak Oked 
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Kalman Friedstein 

or grapefruits and used in soft 
drinks. Friedstein explained 
that crushing the peel together 
with the pulp gives the drink the 
aroma and oils the peels have. 

IN 1979/80, Jaf-Ora total Bales 
were about $13m., half of which 


went to exports. This year's 
forecast is $14m., also with half 
going to exports. 

About $i.5m. of their export 
income is earned by their 
tomato production line. This in- 
cludes paste, crushed tomatoes, 
peeled tomatoes and pizza 
sauces. 

ISRAELI manufacturers are 
finding it difficult to export 
tomato products to the EEC 
countries because of massive 
subsidies Europeans give to 
their own industries. 

Forced like other local 
manufacturers to seek new 
markets, Jaf-Ora has chalked 
up increased sales to Canada, 
Australia and the U.S. It also 
exports to East European and 
Aslan countries. 

JAF-ORA’S modern plant is 
located on a 80 -dunam plot near 
Rehovot and employs 850 
workers. 

For the local market, Jaf-Ora 
produces its own "MItz Paz" 
brand of non-carbonated Boft 
drinks. It is also the licensed 
bottler for Schweppes products 
.in Israel and is now coming out 
with Schweppes products in 
tins. Another new Item for the 
local market will be Juices in 
cartons which can be stored for 
periods of up to six months. 
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Threads around the globe 


SELLING refrigerators to 
Eskimos is the apex of the sales 
profession. Tho Israeli Process- 
ing Company (IPC), may not 
quite reaeh such heights but it * 
does sell its sewing threads to 
Singapore and Hongkong, two 
countries that . manufacture 
sewing thread, no mean 
achievement. It also competes 
successfully with Far East 
manufacturers on world 
markets. 

• According to Mr. J. Navoh, 
the Assistant Managing Direc- 
tor of IPC, tho searet is that the 
product is of a quality that few 
countries in the world can 
equal. And they sell the high 
quality material at competitive 
world prices. IPC seems to be 
an exception in an industry that 
is suffering all over the world. 
According to Naveh the com- 
pany has not felt the economic 
crisiB, and it has during recent 
years enlarged its plant and Is 
Increasing Its production year- 
ly. 

The company is owned by an 
American textile industrialist, 
Irving Brawer, and three 
Israelis who are active in the 
management. 

It started in 1982 os a process- 
ing plant for weaving yarns. In 
1967 it decided to go into the 
manufacture of synthetic sew- 
ing threads (polyester and 
nylon). Today this has become 
the dominating product of the 
plant, about 70 per cent of their 
total production. The remaining 
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80 per cent is weaving yams. 

In 1979 they were producing 
65 tons per months with a total 
production of yams and threads 
of 780 tons. The forecast for this 
year is 900 tons- In 1979 they ex- 
ported ?4.68m. which was 75 per 
cent of their total production. 
This year's forecast is ?5.5m. 


which is expected to be 85 per 
cent of the total production. 

The company exports to 32 
countries in five continents. 

Naveh, who built up the ex- 
ports to these countries, states 
that it is no easy matter to 
develop Buch a long list or 
markets. Each country Is a 
story in itself, and has to be 
given personal treatment to 
siicceod. He spends half of 
every year abroad. 

Naveh is confident that IFC 
will continue to chalk up bigger 
export recordfii as the company 
Is “working with both eyes wide 
' open," checking the lateat 
trends in this problematic field, 
and continuing to keep ahead In 
the latest technologies. He 
claims that by the time some of 
their competitors, from coun- 
tries where labour is cheap, 
catch up to them, they will have 
developed new technologies, 
which will continue to keep 
them ahead. 

In this respect he is full of 
praise for the Israel Fibre 
Institute in Jerusalem. Through 
joint research they have 
developed new technologies, he 

Sa Naveh is also proud of his 
working force of 180 workers (or 
whom only 40 are service 
workers). The. plant works 
. three shifts per day, and has 
had good labour relations, due, 
j he believes, to the incentive of 
bonuses for Increased produc- 
tivity. 


THE VALVES YOU NEED 
FOR WATER SUPPLY, 
IRRIGATION SYSTEMS, 
BUILDING INDUSTRY 
& SPECIALIZED PURPOSES 


DO ROT — Israel's largest valve 
l^^nanufacturer, owned and operated by 
^ Kibbutz DOROT. 

Kk Self-contained manufacturing 
facilities, including 

Syjp R own foundry for 

f^rous and non- 

B jHk. If ferrous metals. 

■ I Own technical office 

■ for design and 

V development 

■»9|wpr: mJ\. of new and 
flk specialized 

valves. 

So, whatever your 

valve needs are, get in touch with us. 


2 JI 7 #WJ/*FOUNDRY & METAL WORKS 
Kibbutz Dorot — Mobile Post Hof Ashkelon, 

Tai. 051-97082, Telex: 341730 Att. Dorot, Israel 
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Wanted: young men, 
smiling and aggressive 


WHAT THE budding small 
Israeli exporting sector needs is 
a few “smiling, aggressive 
young salesmen with James 
Bond attache cases with strong 
walking legs who use their of* 
flees as a point from which to 
sally forth and find buyers," 
says Moshe Balia, Director- 
General of Koortrade, the huge 
trading arm of Hevrat Ovdim, 
the holding company of the 
Histadrut. 

Why Is Koortrade, which will 
conduct commercial transac- 
tions of more than half a billion 
dollars this year, so Interested 
in small industrial firms? 
PrimarUy. because of the 320 
companies, it represents. Sixty 
medium and large ones account 
for 85 per cent of all goods 
shipped; 280 account for the 
remaining 10 per cent. 

"The big ones have establish- 
ed themselves in the world 
markets; it Is the small ones, in 
both the private (about 45 per 
cent of the companies it 
represents) and public sectors, 
which need a helping hand to 
nurse them along until they can 
walk on their own feet," he 


KOORTRADE 
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And where does the “James 
Bond" personality come into 
the picture? "Exhibiting goods 
at international fairs, dis- 
tributing catalogues, and 
advertising establishes the 
background. But this must be 
followed up by actually knock- 
ing on doors, speaking to 
buyers, and convincing them to 
buy." 

The "James Bend" Idea was 
first used by Koortrade about 
five years ago when it ap- 
pointed a sales representative 
of irrigation equipment in Los 
Angeles. He did not represent 
one firm, but several, so that he 
could supply a complete line of 
equipment: sprinklers, pipes, 
meters, couplings, filters, and 
so on. 

Another two such posts were 
established a year ago, one in 
Frankfurt to sell electronics, 
and another in New York for 
plastics. 

Balia thinks that another six 


such "specialists" should be 
put in the field immediately, 
each selling a fairly complete 
line of goods in specific fields. 
He would like two in London, 
one pushing auto spare parts, 
the other furniture, one in Los 
Angeles for agricultural 
machinery, in Frankfurt for 
plastics, in Paris for cutting 
and other tools, and In New 
York for builders' hardware, 
locks, metal products, etc. 

He would also like the 
Ministry of Industry, Trade and 
Tourism to help finance these 
projects. "It costs us about 
$200,000 a year to keep one 
James Bond salesman In the 
field. I say "about," for If this 
salesman can carry all his 
samples in one case, it costs us 
less to equip him ; if he haB to 
use a truck to carry various 
types of agricultural 
machinery, it costs more. But 
the average is about $200,000 a 
year." 

He would like the ministry to 
put up $100,000; Koortrade 
would put up $50,000, "and the 
several companies this 
salesman would represent 
should put up the rest." In 
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Moshe Balia, Director-General of Koortrade. 


many cases, the salesman 
would represent five or more 
companies, thus reducing the 
cost to each company "for a 
high-grade salesman abroad on 
a permanent basis to about $10,- 
000 a year. These companies 
can afford this." 

The small companies 
represented would be divided, 
after a year or two, into three 
groups. The products of the first 
group would have been able to 
find markets abroad and would 
cease receiving support from 
the ministry and Koor; the se- 
cond group would be given 
another year's grace to show 
that establishment was only a 
matter of time and so they 
would continue to receive finan- 
cial help; and the third group 
"whose future looked hopeless" 
would be dropped. 

As for Koortrade's general 
export picture. Balia expects 
total exports to bo botween 
$270m. to $275m. In 1980, a 35 
per cent increaso over last 
year. "Wo base those flguros on 
the fact that last January, wc 
had $70m. in firm orders on our 
books; this January, those firm 
orders are $120m." 

During the first four months 
of 1980, Koortrade's exports 
totalled $88m., which is "throe 
per cent above expectations." 
However, he admits that 
general industrial exports (ex- 
cluding diamonds) were up by 
about 35 per cent, which he says 
indicates that "we got off to a 
fairly slow start, but we expect 
to pick up steam later." 

These figures do not include 
direct exports by Koor com- 
panies which are handled by the 
companies themselves, and not 
thrqugh Koortrade. These 
direct exports totalled $98.8m. 
in the first four months, which 
is "one hundred per cent accor- 
ding to plan." 

However, Koortrade is trying 
to Interest these Koor com- 
panies, who have established 
themselves in Europe and the 
U.S., to use Koortrade's outlets 
in the Far East and Africa. 
“Here, we halve the facilities to 
handle more exporters, and it 
would be too costly for these 


Koor companies to set up their 
own export sales offices there." 

The second main field of ac- 
tivities of Koortrade Is "Inter- 
national trade," or simply buy- 
ing goods In Country "A" 
abroad and selling them In 
Country "Z." This trade has no 
direct connection with Israel 
except that it is handled by 
Koortrade's representatives 
abroad. 

"There are several good 
roasons why we carry out this 
trade, for In tho final analysis It 
Is also "Israel-oriented." Balia 
says that such transactions help 
to pick up "commissions which 
help to pay the overhead costs 
of our offices abroad, thus 
reducing the part which must 
bo paid by our Israeli e*' 
porters, If Indirectly." Second- 
ly. Koortrade picks up "connec- 
tions which may become 
customers In tho future for 
Isrncli goods"; and finally, and 
most Important, "it helps us to 
sell Israeli products." 

Mo gives a conoroto example- 
In the 11.8. some $17m. of agro- 
chemicals (supplied by 
Makhtonhlm-Agan) will be sola 
this year; but to round out tne 
product line, another $10m. in 
goods, bought In tho U.S. an 
abroad, will also be sold in tne 

U.S. This helps Koortrade to 
become a "one-stop" office 
buyers. The programme » 
evidently succeeding, for 
sales In America last year w 
Sl5m. of Israeli goods ph» 
$8. 5m. from other sources- 

This year, International 1 tra» 
of this type will be about $90m.. 
compared to $83m. in 1»7»- 

And, of course, the*® 
another main division 0 
company's activities; th 
Importing to Israel, generally 
raw stuffs. In 1979 518 ? 1 ”', d k e 
Imported. The figure should b 

$200m . this year. . 

"This does mean we 
porting more, but it does J* 

actly mean that Israel is P fld 
ling more, for much of 
ditional inflow of 
to the fact that we are. now 
handling the affairs o ^ 
panics which In the pa® p 
ported by themselves. 
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WHILE IN most Western countries 
the electronics Industry early on 
turned its attention towards con- 
sumer products, In Israel t was In- 
itially primarily connected w th 
military communications equip- 
ment. radar systems and to a lesser 
orient with the public telephone r- 
■vstem. Due to Its involvement with < 
the military aspect It received little 
publicity- According to available 
statistics the total output ot the 
Israeli electronics industry in 1981 
was In the order of some $2m. In the 
following four yORrs It expanded 
and grew some tenfold. 

Dan Tolkowsky, managing direc- 
tor of the Discount Bank Invest- 
ment Corp. Ltd., a portion of whose 
investments are in the electronics 
field, describes the early begin- 
nings: "The original impetus came 
from the realisation that the 
defence establishment was gallop- 
ing ahead in terms of Its re- 
quirements. There was already am- 
pie experience in this country to 
prove that the defence establish- 
ment. with its quality requirement, 
could be a very potent lever in the 
direction of improvement of in- 
dustries, especially in the case of 
sophisticated technological In- 
dustries. Yet, the items made for 
the defence industries could not be 
exported readily due to their 
classified nature. We felt In our 
bones that this was bootstrap ac- 4 
tivlty which could eventually lead ti 
us to the making of products which ti 
could bfe of value abroad even on a n 
commercial side, that were depen- 
dent on a strong, technological and j 
quality base." ’ 8 

The growth of the country's elec- t 
tronlcs industry received major im- j 
petus when in tho wake of the Six t 
Day War the French Government i 
implemented an arms embargo and t 
the defence establishment became i 
convinced of the need for Increased i 
independence of outside suppliers. i 
In 1907 the value of the country’s 
electronics output Btood at IS12m. 

In 1970 it had reached IS42m. Con- 
currently, exports which had been 
at $2.6hi. In 1987 swelled to $16. 4m. 
by 1970. In 1078 exports of 

• aeronautical and military elec- 
tronics had reached the $175 m. 
mark. It is estimated that by 1982 
total electronics exports will be in 
the order of $830m. Tho Industry 
workforce, if one includes that of 
the computer field, stands at about 
25.000. 

. Fortultlously, Israel's growth In 
tho field of cleotroniOR was sustain- 
ed by some fundamental relative 
advantages. Those Included a large 
community of engineers, scientists 
and doctors, relatively low-prlood 
academic and research and 
development personnel and a 
willingness on tho part of the coun- 
try's youth to study and train for on- 

* try into these areas. 

Tho country's aoademlo In- 
stitutions became aware of the need 
to upgrade applied research and to 
achieve a greater interaction 
between applied and basic 
research. Profossor Michael Sela, 
head of the Weizmann Institute, ex- 
plains that "the needed shift from 
baBie to applied research was 
accelerated by stressing Industrial 
innovation, by training good scien- 
tists to become good Industrial 
researchers, by encouraging the 
growth and expansion of 
technological and applied science 
facilities within Israel's institutions 
of higher learning,, by helping 
Israeli industry to become aware of 
• the need for Research and Develop- 
ment and by placing the fruitB of 
basic research more efficiently and 
rapidly, at Its disposal." The coun- 
• try's technical and engineering 
- schools have produced some 80,000 
graduates. In addition the number 
‘ of scientists now numbers some 10,- 
000. More .than 5,000 researchers, 

. scientists, engineers and high-level 


The electronics industry is one of the 
fastest-developing export branches of the 
economy. It is surveyed here 
by JOSEPH MORGENSTERN 



formation regarding the quantity of 
water being fed to the field. It Is a 
highly sophisticated piece of equip- 
ment which employs a memory 
mini-computer. The system can 
command some 10,000 electrical 
taps (selenoids). Any malfunction 
is Immediately reported by means 
of a printout at the command cen- 
tre. 

Mekorot, Israel's water supply 
company, utilizes a Motorola 
developed system for the control of 
water reservoirs, water pipelines 
and gates over an area of eome 700 
sq. kms. , . 

Automation and Control Products 
Ltd. as well as Scientific Data 
Bystems-Israel Ltd. are two other 
companies that are important 
resources for electronic irrigation 
and remote control systems. 


AEL Ltd. hae developed 
successfully oxportise in the field of 
electronic intelligence equipment, 
electronic jamming equipment and 
electronic radar alarm systems. 
The company employs nearly 1,000 
of which half are engineers and 
technicians. _ , „ 

Astronautics C.A. Ltd., wholly 
owned subsidiary of the American 
parent company, has produced con- 
trol systems that are used in the 
Skyhawk and the Kfir warplanes. 

Electronics Corporation of Israel 
iECI) Ltd. employing more than 
200 engineers and technicians, 
produces military electronics and 
is also active in the development 
and production of medical equip- 
ment for the deaf. 




technicians are employed on a full- 
time bRBis in industrial research 
and development. 


MEDICAL ELECTRONICS have t 
seen major growth in Israel. 
Among the major products being 
produced are computerized i 
tomographlcal systems developed 
and built by Haifa's Eleclnt Ltd., > 
computerised diagnosis command 
systems for intensive care 
applications In hospitals, manufac- 
tured by M.G. Electronics, a heart 
pacer and surgical laeerB produced 
by Laser Industries, reading In- 
struments for the blind produced by 
Moked and Electro-Optical In- 
dustries, dialysis equipment for 
kidnev paLlents, ultra-sonic 
diagnosis equipment produced by 
both Tadiran and Eleatro-Optical 
Industries, hearing aids and testing 
equipment made by Miaroshev and 
Elrctronlca. diagnosis and control 
equipment produced by KUm as 
well ns surgical equipment made 
by Scientific Data Systems (Israel) 

and Beta. .. . , 

The cooperation of Israel s higher 
Institutes of learning with industry 
is not an empty word. M.G. Eleo- 
tronlcs, for one, had its first 
operating plant located In the baa ®' 
ment of one of the buildings in the 
Wetzmann Institute. Subsequently, 
the company was established at the 
Sclenco-bssod Industries par k, 
Klryat Weizmann and adjacent to 
the Institute. Moshe Barone, M.G. ■ 
general manager maintains close 
contact with the 
makes uso of its research facilities. 
Elron Electronics Industries in 
cooperation with the Weizmann 
Institute successfully developed 
and produced the Phargilograph 
an electronic instrument for we in 
the examlnatibn of blood cells. 
Nuesbauer Spectrometer, produced 
and marketed by Elron, 
another device developed by the 
! Weizmann Institute. . 

i Yeda Research and Development 
i Co., the administrative arm that 

' links the Weizmann In ®,J ltut ® J”’ 
t dustry. markets the Danon 
. Ultrawatt Vecrotome developed by 
l the Institute’s Professor David 
1 Danon. The Ultrawatt Veorotome U 
- a highly sophisticated Instrument 
r for preparing tissue and other 
5 slices for electronic microscopic 

r examination. . 

The medical electronic field is 
i, dominated by the three maJcn-S -- 
,1 Eleclnt Ltd., M.G. Electronics and 


Laser Industries. However, there 
are a number of additional com- 
panies, though considerably 
smaller In size, that are beginning 
to make an Important contribution 
In the field. 

Alof Research and Development 
Ltd. manufactures a cardiological 
mini-monitor and a control system 
for kidney patients. 

Mcdlx Electronics Ltd. markets a 
range of monitoring Instruments 
for use In checking on patients 
breathing- 

Agar Eleetronios and 
Metalworks Ltd., a kibbutz in- 
dustry. has developed Neurogar, a 
device which uses electronic rays 

for relief-of pain applications. 

Beta-Engineering and Develop- 
ment produces a system that 
measures blood circulation and the 
parameters are printed out, for the 
doctor's convenience. 

An ionlsntor, a machine which 
Improves the air by the discharge 
of negative Ions, is produced by 
Amron Ltd. Useful in treating 
asthma patients, the ionisator le be- 
ing successfully exported to the 
U S. and other countries. 

Scientific cooperation between 
Dr. Shlomo Bachar and Prof. 
Henry Neufeld of the Sheba 
Medical Centre Heart Institute 
together with Dr. Henry Frlshler of 
the electronics department of the 
Weizmann Institute has resulted In 
the successful development or a 
device for monitoring the proper 
operntion of heart pacers. The 
device allows pacer malfunctions to 
be detected and has found its best 
application in checking out newly 
installed pacers. 


ISRAEL'S expertise in the field of 
agriculture has earned for Itself a 
reputation which is worldwide. It 
was only a natural progression that 
the electronics Industry apply itself 
to the problems of agriculture. One 
such company is Motorolax Ltd., 
pioneer in the development of 
remote-controlled agricultural 
machines and monitoring systems 
that provide farmers with protec- 
tion against attack and terrorism. 
One of the main products produced 
by Motorola Is an electronlo com- 
puterised irrigation control system 
which allows control of an entire 
irrigation area from a single com- 
mand centre. It consists of a central 
processor and field unite. The cen- 
tral processor controls gate valves 
and pumps and receives, in turn, in- 


THE MILITARY electronic field le 
dominated by Tadiran and Israel ^ 
Aircraft Industries, who, together, tr 
account for more than three- ei 
quarters of the military electronics E 
and aeronautical activity In Israel. « 
Tadiran today Is acknowledged as a 
being among front-ranked inter- » 
national manufacturers of military ° 
eleotronics and communications a 
equipment. The company is jointly a 
owned by Koor Industries and the ® 
American General Telephone and F 
Electronics Company. Tadiran is ® 
generally considered as being * 
among the world's largest com- * 
panles In the field of telecom- « 
munlcations and today holds some ^ 
12 per cent of the world's market * 
for tactical communications equip* 1 
went. * , 4t ] 

A ground-to-air communications i 
system, developed by Tadiran, 
allows soldlors to usd It in the field, 1 
in an army vehicle or from a con- 
trol tower. It is generally con- 
sidered as the world’s most ad- 
vanced system of its kind. 

In the recent past Tadiran has 
branched out Into the development 
of solar energy air-conditioning 
systems. In conjunction with scien- 
tists from the Tel Aviv and 
Jerusalem universities the com- 
pany produced an international 
first with an installation which 
provides air-conditioning along 
with a heating system utilizing 
solar energy. 

Israel Aircraft Industries has 
earned an International reputation 
for the development and production 
of Its fighter-bomber aircraft Kfir, 
civil aircraft like the Arava and the 
Westwind, the sea-to-sea missile 
Gabriel and the Dabur missile ship, 
i Over and above these 
, achievements the company has a 
i number of subsidiaries that have 
i succeeded In penetrating the 
f world’s markets for eleotronle In- 
t strum entation. One of these, Elta- 
i Electronic Industries Ltd., employ* 
l ing some 1,500. of whom 240 are 
r engineers and scientists, supplies 
s among others the North Atlantic 
o Treaty. Organization forces. It has 
t achieved prominence as a 
y manufacturer of aeronautical 
radar systems Including those that 
function on ground-sea-air baste. 

,f Mabat Weapons Systems, another 
a IAI subsidiary, employs some 1,800, 

It scientists, engineers, technicians 
it and other professionals, and Is ac- 
|f tive In the production of 
ie aeronautical, naval and ground 
weapons systems. Its system is in- 
>f corporaled in the Kflr-C2. Other 
H major factors in the military elec- 
is tronlcs field Include Rafael, the 
c- Authority for Developing Means of 
n. Warfare, one of Israel's major- 
id research and development com- 
n- panles specializing In the develop - 
m ment and production of missiles 
re and military computers. The com- 
n- pany web responsible ■ for the 
al production of the Shafrir air-to-air 
n- missile. Israel Military Industries 
es Is another company specializing in 
In*, air-to-ground missiles. 


EL-OP — The Israel Electro- 
Optical Industry Ltd. — le Israel’s 
major eleotronics company active 
in the optics field. Owned Jointly by 
the Government of Israel and the 
Dutch company Da Aude Delfot, 
EL-OP primarily utilises the 
technologies of eleotronics, optics 
and physics. Its products Include 
laser Instruments, medical electro- 
optical products. Its research and 
development programme covers 
apace research as well as scientific 
and Industrial research. The com- 
pany has produced the gunsights 
and’ cameras used for sighting In 
the Kllr plane. It has also produced 
a laser telephone. The system 
employs a microphone-linked 
viewer whereby the moment that 
each side can sec the other, 
telephone contact la created by 
means of laser beams. The instru- 
ment has a 12 -kilometre range. 

In the medical field EL-OP has 
developed the Textobrail, a scan- 
ning system which allows the blind 
to read text by automatically 
translating the material into 
braille. 

The overwhelming -dependence 
on overseas suppliers for elec- 
tronics components has resulted In 
a number of companies entering 
this field. These Include, Tadiran, 
EL. Eltek, Microklm, Micronics, 
Rocor. Shaldag, Yezur, Elec- 
tronic a, Digitronlca and Elta. 

The two factors In the production 
of semi-conductors are Intel and 
Kolso. 


VISHAY (ISRAEL), a subsidiary 
of tho American Vishay 
Intertechnology Corp., produces 
resistors which are sold all over the 
world. Locally produced com- 
ponents have found application in 
the F-15 warplane and the Aegis 
missile. The Viking and Apollo 
spacecraft both carried resistors 
made by Vishay. 

The computer and data process- 
ing field is dominated by Elbit Ltd. 
which has successfully developed a 
line of mini-computers. A sub- 
sidiary of the American Data Con- 
trol company and Elron Electronic 
Industries, the company has 
become a major resource for com- 
puters used both In domestic and 
military applications. Others in- 
volved in the production of data 
processing equipment include 
SDSI. Beta, Astronautics. Eljlm, 
Tadiran. Scl-Tex. Bltkoin,. 
Digitronlca, Koor Systems, Shar- 
non-and Motorola. 

Professor Arle Lavle, Israel s 
chief scientist, and in charge of 
allocation of government research 
and development fundB, considers 
electronics as an area of major 
future growth. In another two years 
he anticipates that half of the in- 
dustrial output will be baaed on 
products resulting from local In- 
senuitv and research and develop- 
ment. As we enter the lMOs there is 
little doubt that the burgeoning 
electronics industry will continue to 
be a major beneficiary of R&D as 
■ well as one of Israel's major ex- 
porters. 
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WHAT ARE the Ingredients 
which make a company 
successful? 

Israel Poliak, Chairman and 
Managing Director of Polgat 
Enterprises, lists the main 
elements which saw the textile 
complex's exports soar from 
S5.5m. in I960 to $32m. in 1973; 
to $48. 5m. last year, with the 
target being $6Bm. this year. 

Firstly, the 70-year-old in- 
dustrialist says, "Polgat is con- 
tinually investing in the future. 
We Invest every year In renew- 
ing our machinery so that we 
have the moat sophisticated in 
the world. Since 1973, we have 
spent $5m. on our continuous 
modernization programme. In 
this period of seven years, we 
have doubled our output, but 
only increased our working 
force by 30 per cent." At pre- 
sent, some 4,000 persons are 
employed in the group's com- 
panies, which consist of Polgat 
Woollen Industries, Bagir, 
Ligat, Ouman Knitting Mills, 
Australian Wool Industries and 
Jerulin Lingerie. 

The second ingredient, he 
believes, "is a relentless pur- 
suit of the highest quality. Our 
customers know they can de- 
pend on us for this quality, but 
also on our shipments leaving 
and arriving on time.” 

Another element is that "our 
relationship with our buyers 
abroad — and they include the 
leading networks, in Europe, 
like Marks & Spencer in 
England, and C & A In West 
Germany (which also sells in 
other countries) — is not that of 
buyer and seller, but of two 
partners working together for 
the same objective: satisfied 
customers. We are not fencing 
with each other; rather we are 
part of a team pulling 
together." 

And finally, he mentions 
another main element: the 
workers themselves. "The soul 
of every successful undertaking 
lies not in the mechanical part, 
but in the living personnel 
who make that machinery 
function at the highest efficien- 
cy." 


Macabee Dean talks to Israel Poliak, 70-year-old head of a textile 
empire, which aims to export $65 million worth of goods this year. 
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Two of the latest Polgat models shown to buyers for leading European retail fashion networks. 


THUS, POLGAT not only 
provides day-care centres for 
working mothers, but it has' 
lAtely sot up a special system to 
employ pensioners. "You 
should see these 'youngsters'," 
Poliak says with satisfaction. 
"They take on a new lease on 
life. Once again they feel useful 
—and they’re highly productive. 
It's a crime to sentence a per- 
son to death Just because he has 
reached a certain age; and tell- 
ing a person he'B no longer 
useful Ib just this. The medical 
profession has a lot to learn 
about the human aspects of 
medicine, for it has failed to 
teach people that the age of 
retirement is' the first step In 
embarking on a new and In- 
teresting life.” 

Polgat's interest in its 
workers, he says, does not end 
at the factory gates. *‘We try to 


help solve their personal 
problems not only within the 
plant, but also outside the plant, 
in their homes; sometimes I 
think we even follow our troubl- 
ed workers into their bedrooms 
— if they have problems there." 

But above all, Poliak says 
that the final objective of all 
this is to make the workers look 
at the factory not simply as a 
place of work, but as a plaoe of 
fulfilment, advancement and 
education. The factory con- 
ducts courses for itB workers, 
trying to improve their 
vocational abilities; it provides 
scholarships for the children of 
workers; it tries to do 
everything to make the workers 
feel that their future and that of 
the plant are Indivisible. 

Poliak, perhaps out of modes- 
ty, forgets' to mention another 
ingredient which makes the 


"enterprises hum." It is Poliak' 
himself, or rather the entire 
Poliak family, for many 
members of the family are ac- 
tive In the plant, both here in 
Israel and abroad where they 
have a plant in Chile. 

TO FIND OUT about Israel 
Poliak the man, who like the 
rest of his family is the catalyst 
which makes the other 
elements mesh together so 
firmly, one must go to other 
sources. 

The Poliak family stems from 
Hungary, but it moved to 
Rumania when the children 
were young. There they engag- 
ed in textiles and weathered the 
Hitlerian Holocaust with severe 
losses (one brother died in a 
concentration camp; a sistor, 
although she survived the 
camps, was so badly weakened 


that she died later), fiut one 
brother had left earlier for 
Chile to escape the future Nazi 
onslaught. Israel himself wound 
up hi Russia where he web set to 
work running a textile factory. 
He did this so successfully that 
the plant was awarded a "Red 
Flag" as a mark of merit — the 
only problem was that the "Red 
Flag" was presented together 
with a speech of thanks 
prepared for him by the 
authorities. In 1946, Israel 
Poliak left for Chile to join other 
members of Ids family there. It 
was there that the late Plnhas 
Sapir contacted him and per- 
suaded him to bring hU 
abilities to Israel. Polgat wae 
founded in Kiryat Gat in the 
early 1960s. 

Although Israel Poliak still 
works a long day — 19 hours if 
"you count' thinking away froirj 
the plant" — he has other in- 
terests. One is golf, and he tries 
to play 18 holes twice a week; 
the other 1 b painting. 

"A person always needs a 
hobby to centre his Interest on 
other things," he said. 
"When I set up my easel and 
begin painting, my cares simp- 
ly drop away, i'm in a different 
world, a relaxed world. I can 
stand on my feet for four and 
five hours at a time without 
feeling tired. I can start paint- 
ing with a headache and it dis- 
appears.” 

He admits this his talent does 
not He In sketching but in a 
"feel for colours. After all, I've 
spent most of my life thinking 
about colours and cloth." 

He has taken lessons from 
Mosho Roscnthalls, of Tel Aviv, 
and tho results have aroused, 
much admiration. 

What started him on this pur- 
suit in his middle sixties? • 

"Well, I noticed that during 
thoso long board and committee 
mootings 1 was constantly 
doodling. A beautiful hobby 
grow out of that doodling. « 
feels good to work with your 
hands and crento something on 
a blank canvas. After all, I nj 
not trying to bo a Picasso, juei 
to onjoy myHolf and I do." 
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Poliak (left) and Israel Poliak. . 
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Beating 
the odds 


LORD AN 

Yitzhak Oked 


in Makhteshim -Agan 
is worth $ 60,000 a year 


REPORTING why Lordan, 
which makes solar collectors, 
should not be n successful ex- 
porter would be n lot easier 
than relating why It should be. 

For example, the plant is 
located in the far north of 
Israel, remote from Its shipping 
centres, with telephone lines 
which always seem defective. 

But, despite nil the dif- 
ficulties, Lordan is an outstan- 
ding exporter. Samuel Eiger Is 
the genoral manager of the 
plant that Is Jointly owned by 
two Galileee kibbutzim, 
Mahanayim and Kfar Szold. He 
admits that Lordan is only one 
of many plants around the 
world that make solar energy 
collectors. 

So how did this company 
manage to export Sl.lm. worth 
of collectors In 1979 and set 
Itself a goal for this year of 
Sl.Bm.? 

Eiger attributes the success 
to quality. All systems catch the 
but Lordan's heat- 


to the state ot Israel 


Bunrays. — 

traps have specially designed 
fins which give maximum 
utilization of the rays for water 
heating by cutting loss of heat 
by reflection. 

Another of their marketing 
advantages Is that their solar 
heating system can be Installed 
with any available water tank. 

Eiger also reports that all 
Lordan systems undergo quali- 
ty control checks to ensure 
trouble-free operation In any 
weather. If problems develop in 
exported units Lordan has es- 
tablished a chain of represen- 


tatives that can service the 
units. If a need arises, the 
company's engineer or tech- 


to establish one of the world's most sophisticated 
chemical Industries. Fierce competition In world 
markets resulted in the production of more effective 
and sophisticated products. 

Makhteshim-Agan Intend to maintain and improve 
their competitive position In world marked. This Is 
why, every year, they Invest at least IL 200,000,000 
In research and development. 


Two thousand people work In Makhteshim-Agan. 
They produce chemicals for the protectlonofcrops 
and animals and these produett are exporttrfto sixty 
five countries all over the world. $110,000,000, 

Every Sngleworker contributes towards the well- 
belna of this country. Thanks to the Intensive rate of 
agricultural development in Israel, It became possible 


VlAKHTESMlIVI-MiaMIU Like everything grows. 

Lku.kim.An, n M - KOOR AG ROCH EMI C ALSi Makhtesh lm Chemical Works Ltd. Bear Shews 
M,l ^ hte,h Cwihtihlm I DMwn (Ramath-Hovav) Ltd. AflanChemlcal Manufacturers Ltd.. Ashdod 


and cooling houses was i 
little far off, because c 
heavy costs. ' 
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